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ANDY DADLANI
Andy Dadlani is one of those agents who 
loves being a REALTOR® and is an inspi-
ration for anybody who wants to be a 
part of this profession. His father started 
his own successful real estate company 
in 1988. Ten years later, with his father 
needing help running the business due 
to health concerns, Andy decided to 
step in and join. Little did he know that 
this would be his life’s calling. Andy 
quickly fell in love with the work and the 
variety that real estate offered in meeting 
new people and getting to view various 
types of properties in different parts of Chicago, and 
suburbs in all different price ranges. He is passionate 
about his work and it is most satisfying and rewarding 
for him to see his clients happy. He currently works 
solo, but his wife Harsha, who’s a Registered Nurse, 
helps him with administrative duties at their office in 
Roselle, Illinois.

Andy is proud that his business runs entirely on 
repeat and referral customers. He believes it’s the 
customer service and the ability to relate to everyone 
on personal levels that makes clients more likely to 
recommend him to others and come back to him for 
their own future transactions. “I believe there are two 
main things that set me apart from other agents. For 
one, I’m always in touch with my clients. And two, 
I treat everyone the same. I don’t look at the price 
of the house they’re buying. For me, it’s a long-term 
commitment to each client,” he says. And indeed, 
Andy remains committed to past clients and stays in 
touch with them through emails and phone calls. 

With an average of about 60 transactions per year for 
the last 20 years, what is it about Andy that seems 
to strike a chord with people? “I do my homework. 
I know the market pretty well and I make sure the 
client understands what the value of their property 
is. Everyone thinks that their house is the best on 
the block, that’s just human nature. But it’s my job 

to properly educate and guide them into 
making the right decisions.”

Remaining committed to one job for so 
many years can seem like a large feat for 
many people, but for Andy, none of it has 
been mundane because he is truly doing 
what he loves. “I love real estate. I love 
meeting new people everyday. The main 
thing I get out this is the relationship I 
forge with my clients. I don’t treat them 
like clients, I look at them as friends.”
 

Although work takes up most of his life, when he has 
some free time Andy likes to get out of town and go 
on short road trips with his wife. He also likes playing 
sports in local park districts and leagues. Aside from 
his hobbies, Andy is deeply involved in the local 
Indian community and participates in religious gath-
erings as well as festivals.

Having been in the business for over 20 years, Andy 
feels pretty established and doesn’t have any drastic 
plans to change his already successful business 
formula. His focus is remaining dedicated to his clients 
and their needs, and continuing to grow the business.

To learn more about Andy Dadlani  
visit www.AndyDadlani.com
or call (708) 912–0601
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